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$375.03B . 387.51X

—> 183.32 M (4.52%)
B 555 @

trffiss L= {53 (PSR)

474 .00x

txffie LS53R (PSR) Share Price

109.34x -$163.35 __~""
Palantir offers a rare combination of hyper-growth valuation multiples and a rapidly maturing balance sheet. The
key question for investors is whether the triple-digit PER is justified by the underlying cash flow expansion.
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The market has
aggressively repriced
PLTR, anticipating a
fundamental shift in
business economics.

» Trend: Strong Upward
Momentum

Palantir Technologies Inc. (PLTR) = 209.82 USD
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Consistency is‘key. YoY Growth: +62.79%
The company is not At
just meeting guidance $1.008B

; : Surprise
but COI‘!SISt-E?HﬂY $883M +8.17%
exceeding it = 3827M
(Surprise +8.17%), 2 s67gm > 2M
signaling strong af o
product-market fit. o

o Q2 '24 Q3 '24 Q4 '24 _Q‘I ‘25 Q2 '25 Q3 '25_

Total Revenue (¥35TLE3)

& NotebooklLM



INGREIE . BRRCERBRAROT27ILIDY

Segment Breakdown Geographic Breakdown

Rest of World

Commercial: $1.30B ($660M)

Government: $1.57B
United States

($1.90B)

2024

US Dominance: The US market revenue vastly outweighs the Rest of World, indicating the
domestic enterprise Al demand is the primary driver.

Insight: The narrative has shifted from ‘Gov-Tech contractor’ to ‘Enterprise Al platform’.
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Revenue growth is YoY Growth: +247.58%

ﬁnally outpacing (Million of USD) +247‘ 58% e
0peratir_1g expenses YoY Growth

(Operating

Leverage). Net $269.32M
Income ($HF]%%)

has stabilized in $176.05M

positive territory,
confirming the $80. 83N
business model is

scalable.

3135.34["1 3113.14""

oy TGP, o SRR ey T e DY e ol
Operating Income (& 252%)
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Palantir 1s retaining over
80 cents on every dollar of
sales before OpEx, and
converting ~40% of
revenue directly to the
bottom line. This justifies a
premium valuation
compared to lower-margin
hardware or service peers.

Gross Margin

(FeLAEF =)

Net Margin
(S RRAF 223E)

EBITDA Margin

82 .45%

40.27%

33.80%
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Growth: +215% YoY Free Cash Flow (7 —*vw>270-)
: (Million of USD)
growth in FCF recently. +215%
The company is YoY Growth $531. 62M

converting profit to
cash efficiently.
Consistent >$500M

$500.87M
$457.22M
S415.79M
$304.08M
for reinvestment in Al s106.0on $141.31 [
R&D without needing
external debt.

quarterly FCF allows
Q1 '24 Q2024 Q3 '24 Q4 '24 QiF 425 2 th Q3 25
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S8.11B

Palantir has maintained a robust
balance sheet, characterized by
significant net cash reserves and
negligible debt. This strong
financial foundation provides
provides insulation from

market volatility and allows for
strategic self-funding.

Zero bankruptcy risk.
The company is self-
funding.

4\

> Net Cash > $6B

~ $1.43B

Total Assets Total Liabilities

Key Ratios

Current Ratio (ifi@htt2
Debt/Equity Ratio: 0.04

6.43

1))
S
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This track record of ‘track
record of "beats" builds an
Institutional premium into the
stock price, as analysts are
forced to play catch-up with
their models.

EPS Surprise:
+25.11%

Revenue Surprise:
+8.17%

Forecast vs Actual
o e »
&
&
S () . =
Q4 '24 Q1 '25 2 '25 (3 2S

B.36

B.24

6.18

EPS (USD)

0.12

— H.Bb6

0.00

1.868B

1.35B

1lion USD)

986 .00M

b1

456 .00M

Revenue (B

0.00
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Valuation Multiples

Metric Value Context
PER (FfHiINE22R) ~387X
PSR (H{ﬁﬁt%fgg) ~109x High Premium /

S&P500 Avg ~25x
EV/EBITDA ({EZ{f{E/EBITDAZXR ~A443 X
)

These multiples are significantly higher than the S&P 500 average. However, investors are paying
for the *rate of change in profitability (ROE ~19.76%) and the dominance in the Al sector. The
‘Rule of 40’ is comfortably met, suggesting the premium is for quality and scarcity:.
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Revenue to Profit Conversion (55_Lh* 5 FIZEA DEERik)
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Growth & Profitability

Balance

Balancing significant
revenue growth with
expanding profit
margins, demonstrating
demonstrating a scalable
and sustainable software
model.

This slide concludes the
analysis of key financial
metrics and future
outlook.

#0A2463

=1 Al T
360.66 M
-60.78 M
Revenue Cost of Revenue Gross Profit Expenses & Adj. Net Income
(7L) (F LIR{) (T LA ARR) (2 7 %) (EFIzE)

Growth Revenue accelerating (+60% range) driven by US Commercial demand.
Profit Margins have expanded dramatically (Net Margin ~40%), proving the software model works.
Safety Balance sheet is pristine (Net Cash >$6B).
Risk Valuation is the primary risk factor (PER >300x), requiring flawless execution to maintain.
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